
 

 

MINUTES 
Exporters’ Textile Advisory Committee (ETAC) 
June 3, 2009 
1:00 p.m. – 4:30 p.m. 
Ronald Reagan Building, Trade Information Center, Training Room A 
 
Attending ETAC Members: 
Mike Hubbard 
Teri Ketchens 
Randy Taylor 
Vaughn Jordan 
Tim Voit 
Peter Hegarty 
Peter Mayberry 
Dr. Richard Williams 
Wanda Ellis 
Ron Sutton 
BillDzierson 
Jack Jay 
Dennis Doran 
Steve Lamar 
Jean Lineberger 
David Trumbull 
Ilse Metchek 
Mike Todaro 
John Bernards 
 
Attending Government Members 
Janet Heinzen 
Kim-Bang Nguyen 
Laurie Mease 
Mary Lynn Landgraf 
Larry Brill 
Maria D’andrea 
Sergio Botero 
 
 
 

1:00-1:15 Call to Order and Opening Remarks 
Janet Heinzen 
Acting DAS, OTEXA 
Ms. Heinzen opened the meeting by welcoming all 
attendees and proceeded to give a few trade statistics 
to demonstrate the flow of trade under this economic 
downturn.  Despite negative trade trend, Ms. Heinzen 
highlighted OTEXA’s positive export promotion 
achievements and results over the last 9 months, 
including sales results from recent trade shows into 
Russia and Saudi Arabia.  The highlight was -a $15 
million sale to Saudi Arabia. 
Ms. Heinzen also gave an update on pending FTAs. She 



 

 

stated that there are 3 signed FTAs awaiting 
Congressional action, and that OTEXA has implemented 
new Congressionally-mandated preference programs for 
Haiti and the Dominican Republic, as well as 
amendments to CAFTA-DR.  
She also mentioned that the Administration is in the 
process of filling trade positions in the Department and 
that Mr. Frank Sanchez is the current nominee for 
Under Secretary of the International Trade 
Administration.   
 
 

1:15-1:45 Office of the U.S. Trade Representative (USTR): 
Trade Policy Update 
Peter Cowhey, USTR Senior Advisor 
Dr. Cowhey gave a summary and highlighted the 
objectives of the Administration’s trade agenda.  He 
categorized pending trade issues as legacy issues and 
named several new issues to include a trade 
enforcement agenda.  Under the legacy agenda, the 
Administration is committed to the following: 

1.  Build on existing Free Trade Agreements and 
Bilateral Treaties in a transparent manner – the 
Administration will conduct extensive outreach 
and discourse with the public on whether these 
agreements appropriately advance the interests 
of the US and our trading partners.  In 
particular the U.S. will promptly, and 
responsibly, address the issues surrounding the 
Colombia, Korea and Panama FTA.  The 
Administration supports a rules –based trading 
system and plans to continue the U.S.’s 
commitment to the World Trade Organization 
(WTO)’s system of multilateral trading rules and 
dispute settlement.  The WTO is both a venue 
for multilateral liberalization through 
negotiations and a defense against 
protectionism.  Dispute resolution will not be 
just to bring up cases, but there will be 
negotiation and proper consultation to resolve 
issues.    

2. Doha Round– The Administration is committed 
to completing the Doha round by reinvigorating 
dialogue with key countries. 

3. The Administration is working to come up with 
a new framework to combine the best elements 
of previous trade policies, especially a rules-
based system of global trade, with a 
determination to advance political transparency 
of trade policy, advance the public interest and 
deliver economic benefits and equity to 
American stakeholders.     

 
Caroyl Miller, USTR Special Textile Negotiator 



 

 

Ms. Miller encouraged the U.S. industry to interact with 
USTR and to keep her office updated on any trade 
issues affecting companies’ export progress.    
 
Questions: 
 
Mr. Jack Jay – Who are the points of contact for 
information on specific countries’ trade policy? 
 
Dr. Cowhey – visit www.ustr.gov 
or contact Lisa Garcia to get specific lead negotiator 
name for specific region. 
Lisa Garcia  
Assistant U.S. Trade Representative 
Intergovernmental Affairs & Public Engagement 
Executive Office of the President 
202-395-9495 
 
Ms. Jean Lineberger – Thank you for a succinct 
summary of the Administration’s trade agenda.  Would 
like to have the VAT issue addressed under the new 
trade agenda because without it, trade would not be 
fair and U.S. companies would be at a disadvantage. 
 
Dr. Cowhey – We have heard and know that this issue 
is of concern to the industry. The issue does not lend 
itself to a quick solution.  We have not come to a 
conclusion internally right now. 
 
Mr. Steve Lamar – This issue is extraordinarily 
complicated.  Make sure to reach out and engage 
stakeholders before reaching a conclusion. 
 
Mr. Lamar also mentioned that it is difficult to find 
archived materials on the new USTR website and 
requested that a section be created for such 
information. 
 
Dr. Cowhey – Will take request back and have it 
addressed. 
 
Ms. Lineberger – when will we see a lead textile 
negotiator named? 
 
Dr. Cowhey – There’s an ongoing and active search to 
fill this and other positions. 
 
Mr. Werner Bieri - Raised the issue of import monitoring 
with China. 
 
Dr. Cowhey – This issue item has not been forgotten 
and was a campaign issue that is still under discussion.  
If and when a decision is made, the import monitoring 
and statistical data collection will reside with the 
USDOC.  



 

 

 
Mr. Bieri – You mentioned that market access is a 
priority issue under the Doha round of negotiations.  
How do you think other countries will react to our 
government’s subsidy to the auto industry?  Would this 
trigger a retaliatory action from other countries to do 
the same and close off their markets to our goods?   
 
Dr. Cowhey – What we are doing in compliant with 
WTO policy and obligation.  It is no different than what 
other countries are doing.    
 
Mr. John Bernards – There is no “Buy America” 
provision under the GM rescue package. 
 
Dr. Cowhey – We are careful to avoid languages that 
will conflict with our obligations under our trade pacts.   
  

1:45-2:15 DOC Sustainable Manufacturing Initiative 
Morgan Barr 
Office of Trade Policy Analysis, MAS/ITA 
Ms. Barr gave a Power Point presentation on 
government resources to help industries achieve 
sustainable manufacturing benefits.  A copy of the 
presentation is attached.  
 
Questions: 
 
Ms. Ilse Metcheck – Is there a similar program for 
export businesses?   
 
Ms. Barr – At this time, there is no such program for 
export activities. 
 
Mr. Steve Lamar- The resources outlined in the 
presentation are mainly government resources.  Are 
there any resources available in the private sector?   
 
Ms. Barr – The initial phase of the program included 
only government resources, but there are plans to 
expand the program to include private sector resources. 
 
Mr. Peter Mayberry – Explained that his business is in 
used clothing and wanted to know if these resources 
include areas other than manufacturing. 
 
Ms. Barr – There are also plans to expand the base for 
all businesses in addition to manufacturing. 
 
Mr. Jack Jay – How can we be advised of your next 
road tour? 
 
Ms. Barr – Please visit our website and sign up for the 
newsletter. 



 

 

www.manufacturing.gov/sustainability 
 
  
 

2:15-2:30 Break 

2:30-3:00 Export-Import Bank of the United States (EX-IM) 
John Richter 
Senior Vice President, Small Business 

Mr. Richter explained that the Export-Import Bank of 
the United States (Ex-Im Bank) is the official export 
credit agency of the United States. Ex-Im Bank's 
mission is to assist in financing the export of U.S. goods 
and services to international markets.  Ex-Im Bank 
enables U.S. companies — large and small — to turn 
export opportunities into real sales, which helps to 
maintain and create U.S. jobs and contribute to a 
stronger national economy.  Ex-Im Bank does not 
compete with private sector lenders but provides export 
financing products that fill gaps in trade financing. Ex-
Im assumes credit and country risks that the private 
sector is unable or unwilling to accept. Ex-Im also help 
to level the playing field for U.S. exporters by matching 
the financing that other government provide to their 
exporters.  Ex-Im Bank provides working capital 
guarantees (pre-export financing); export credit 
insurance; and loan guarantees and direct loans (buyer 
financing). Mr. Richter also elaborated on Ex-Im’s 
programs for foreign receivables and delegated 
authority to designated bankers around the country to 
lend money on Ex-Im’s behalf.  2328 transactions were 
processed in 2008 for small companies, with a total of 
$14 billion in export support.   

Mr. Richter mentioned a few examples where Ex-Im’s 
product cannot be used, such as sales to foreign 
military organizations or if the products involved in a 
transaction does not meet the 51% U.S. content rule.  
He also pointed out that SBA (Small Business 
Administration) does not have such requirements.   

Mr. Richter encouraged companies to use Ex-Im’s 
products.  For more information, contact Ex-Im’s offices 
located in multiple states as listed on the website.  For 
trade associations, Ex-Im’s business development 
officer is Ms. Kate Bishop – kate.bishop@exim.gov. 

Questions: 

Mr. Peter Mayberry – Explained that in his business of 
used clothing, it is difficult to validate the 51% U.S. 
content requirement.  He asked how and who can he 



 

 

approach to have this requirement waved or relaxed?  
This question stirred a few exchanges among members 
on what constitutes “Made-in-USA”. 

Mr. Richter – Replied that Ex-Im follows rules imposed 
by Congress.  It is the Banking Committee that controls 
the authorization for Ex-Im and any changes to its rules 
must come from Congress.    

Mr. Werner Bieri – Mentioned that many customers’ 
credit lines have been cut in countries where they do 
business with.  Mr. Bieri asked how companies can 
finance foreign receivables and also for clarification on 
the $5 million cap for working capital benefits? 

Mr. Richter – Companies will get the benefit of 25% 
reduction in cost when using both the working capital 
and export credit insurance products.  He also said that 
he is looking into how to amend the $5 million cap but 
first must take a look at private sector reaction to such 
a proposal if the amendment is to be proposed. 

Mr. Tim Voit – Is there any way to reduce the 
paperwork requirement? 

Mr. Richter – We are constantly looking to update the 
online version of the application and reduce the number 
of requirements to receive assistance. 

Mr. Jack Jay – Do you interface with OPIC? 

Mr. Richter – Explained the difference between Ex-Im 
and OPIC – one protects those who lend money and the 
other invests money and protects foreign investment 
against political risk. 

 For more information on EX-IM financial programs, visit 
www. exim.gov 

John Richter 
Senior Vice President - Small Business 
Export-Import Bank of the United States 
811 Vermont Ave., N.W. 
Washington, DC   20571 
Tel: 202-565-3701 
Fax: 202-565-3839 
email: john.richter@exim.gov 
 

 



 

 

3:00-3:30 U.S. Small Business Administration  
Office of International Trade 
Richard Ginsburg 
Senior International Trade Specialist 
 
Mr. Ginsburg gave an overview of the Small Business 
Administration and its mission.   The SBA helps 
Americans start, build and grow businesses. Through an 
extensive network of field offices and partnerships with 
public and private organizations, SBA delivers its 
services to people and businesses throughout the 
United States.  SBA helps companies become export 
ready.  Mr. Ginsburg outlined the different resources 
available to companies such as the SCORE program, 
Small Business Development Centers, Women’s 
Business Development Centers, U.S. Export Assistance 
Centers and the Veteran’s Assistance Centers. 
He highlighted that SBA’s programs do not have a 
content restriction as they try to allow as many 
businesses to take advantage of the government’s 
programs as possible.  SBA has preferred lenders and 
guarantees loans up to a $2 million threshold. SBA work 
with 109 USEACs and has 18 senior credit officers.  For 
more information on SBA programs, visit: www. 
sba.gov. 
 
Questions: 
 
Ms. Ilse Metcheck – Why is it that many banks hesitate 
to become SBA preferred lenders? 
 
Mr. Ginsburg – SBA is always looking for new banks to 
become preferred lenders. 
 
 
Mr. John Bernards – My organization is comprised of 
small upstart companies that need money to start their 
businesses.  What do they need to do – go to banks 
first or SBA? 
 
Mr. Ginsburg – Have the companies visit local SBA 
offices for business plan development and to learn who 
the preferred lenders are.  Approach technical 
assistance provider first. 
 
Ms. Metcheck – Does SBA still finance the design 
process or front end of manufacturing? 
 
Mr. Ginsburg – We are a domestic economic 
development job creation agency.  We support anything 
that is done in the U.S. including business start up, 
growth, expansion and export. 
 
For more information, contact: 
 



 

 

Richard Ginsburg  
Senior International Trade Specialist 
Office of International Trade 
U.S. Small Business Administration 
PH: (202) 205-7429    FAX: (202) 481-5188 
richard.ginsburg@sba.gov 
 
 
 
   

3:30-3:40 OTEXA Webinar Series 
Laurie Mease 
Business & Industry Specialist, OTEXA 
Ms. Mease informed the Committee of the various 
webinars series organized and planned by OTEXA, and 
how these presentations can be accessed through 
OTEXA’s website.  For a current and archived list of 
webinars, visit – www.otexa.ita.doc.gov.  
 
 

3:40-3:50 Update on OTEXA’s Upcoming Events 
Kim-Bang Nguyen 
Director, Strategic Business Alliances, OTEXA 
Ms. Nguyen informed Committee members that the new 
leadership team at Commerce is still reviewing the 
advisory committee process.  As a result, the ETAC 
membership renewal process is not yet completed and 
members have not been officially appointed yet.  She 
said she will keep everyone updated and let them know 
as soon as the process is completed.   
Ms. Nguyen solicited feedback from members on 
OTEXA’s event schedule for calendar year 2010.  Some 
members expressed frustration over the lack of market 
access to certain countries like Korea and Australia and 
stated that as long as these issues are unresolved, 
export progress will be limited. 
 

3:50-4:30 Discussion and Election of ETAC Chairperson and 
Vice Chairperson for 2008-2010 Charter Period 
Ms. Nguyen commented that because ETAC members 
have not been officially appointed, elections for the role 
of Chair and Vice Chair cannot be held during today’s 
meeting.  They will be deferred and perhaps conducted 
by email or conference call or in the next meeting when 
all members are fully appointed.  
 
There were some exchanges on the date of the next 
ETAC meeting.  One suggestion is to hold the next 
meeting in Los Angeles to coincide with the Material 
World show or again to have it held before the ITAC 
meeting.  No decision was made.  Ms. Nguyen 
commented that she is inclined to hold only two 
meetings this year in order to reduce travel costs for 



 

 

members. 
 
Round Table Discussion 
 
Mr. Ted Sattler – Raised the issue of inequity and 
detriment of the required rules of origin policy 
negotiated under all U.S. FTAs as it affects plant 
closures in Central America.  This topic stirred 
numerous exchanges among committee members 
regarding the merits of this requirement and how it is 
affecting U.S. exports to the region.  The topic of rules 
of origin was compared to the 51 % U.S. content 
requirement for export assistance by the DOC and the 
Ex-Im.  Ms. Nguyen reminded the committee that ETAC 
is a discretionary committee and its members serve as 
advisors to the Secretary of Commerce.  If members 
wish to write a letter, the letter can only be sent to the 
Secretary of Commerce, as mandated by ETAC’s 
charter.  Policy issues on rules of origin are outside the 
Committee’s purview. It was agreed that Steve Lamar 
will draft a letter to address the 51% U.S. content rule 
only and it will be circulated for review before any 
decision is made to move the letter forward.  
 
 

4:30 Adjournment 

 


